
Sponsorship fundraiser details for new parents/families 

Welcome to the Sponsorship fundraiser.  This fundraiser has been extremely successful in the 

past IF the dancers/families put in the leg-work.  It IS possible to make a good chunk of money 

to help offset your WORLDS expenses.  If your team has not yet received a Worlds Bid, no 

worries!  What is fundraised will remain in the dancers account as long as they are dancing at 

POD on a Worlds Bid vying team.   

How the Fundraiser works: 

The dancers are encourage to approach community business and ask for help with their 

competition WORLD TRAVEL expenses.  This could include, but not limited to, flights, hotels, 

meals, etc.  Here are some answers to commonly asked questions regarding the process. 

Q:  Who approaches the business? 

A:  We would like the dancers to go in, call, ask for the manager/owner, etc., and do the talking.  

However, to have them enter a company by themselves is a bit scary for them.  AND the 

students often don’t exactly know what to say.  Therefore, it is a really good idea to have an 

adult approach a business WITH the student(s).   

Q:  What do we say when we go in?   

A:  Ask for a manager or owner.  If they are not there, ask WHEN they will be.  Make sure to go 

back!  You can leave information, although that doesn’t guarantee that it will get into the right 

hands.  In the event they are not there again when you go back, then make sure to leave the 

information along WITH YOUR CONTACT INFORMATION.  Follow up with a phone call or visit. 

If they are there, great! Introduce yourself, thank them right away for speaking with you, and 

let them know a little about yourself and who you are with (if applicable).  Sometimes coming 

in with some points written down (so that you don’t forget) can be helpful.   

PERSONALIZE YOU ASKING THEM/HIM OR HER – Let them know why you thought of them. 

Here are some ideas of what that could be: 

- You do business with them 

- You frequent their establishment (‘x’ often) 

- You are a student helper in ‘x’ class and know their child 

- You have purchased items in that establishment before and have referred them to 

family or friends 

- Other (you may have another reason not listed here) 

It is nice to bring in pictures of you and/or your team.  Maybe a tablet with a video of what your 

team does.  Some people do not know what All Star Dance is!  “Pom” is often thought of as 

“Cheer”.  Or they hear studio and assume ballet.  Sometimes it’s nice to give them visual in the 

moment. 



 Some points regarding THE DANCE WORLDS are: 

a. It is hosted by the United States All Star Federation (USASF) 

b. Over 40 countries around the world compete at The Worlds and more than 

4,000 dance athletes compete.   

c. YOU CAN ONLY ATTEND IF A BID IS RECEIVED.  NOT JUST ANYONE CAN 

COMPETE!  IT’S LIKE THE OLYMPICS OF DANCE! 

d. The styles of dance include Pom, Jazz, Lyrical/Contemp, Hip Hop, and kick 

e. The FIRST Dance Worlds was in 2007.   

Explain what you are fundraising for, maybe let them know (roughly) how much your total trip 

is (approx $1400 per dancer) and what their contribution means to you/your family/the TEAM.    

It would be great to tell them HOW many students we are fundraising for (25) and how our 

combined team goal is $8,000.   

Q:  What do the Sponsors receive? 

A:  There are 3 tiers of contribution available to ANYONE (business, group, OR personal).  THEY 

choose their comfort level.  

Sponsor Level:   

____ $300.00 (Platinum) includes: your very own banner, logo on the back or our commemorative shirt, 

recognition in our recital program      

____ $150.00 (Gold) includes: Logo on the back of our commemorative shirt and recognition in our 

recital program 

____ under $150 recognition in our recital program.  Amount: _______ 

 

Q:  I have some sponsors, yet they are asking for a tax ID # for their donation?  What do I give 

them? 

A:  The fundraising does not, in any way, go toward the studio. WE (Power of Dance) is NOT a 

not-for-profit; therefore, we do not have a tax – deductible ID number for anyone.  What they 

CAN do (as a business particularly) is use it as an advertising expense.  ANY sponsor receives 

advertising out of this!  Whether that be a large banner displayed in the studio, or ‘walking 

advertisement’ by being on the t-shirt, to being listed in our recital program.  Their name is out 

there!  (Unless they don’t want it to be…. And some personal sponsors don’t.  Just let us know.) 

We currently have dancers from 4 area school districts represented on our senior dance teams. 

(Pulaski, Howard/Suamico, Green Bay, De Pere – let me know if I’m missing any.)  They will ALL 

be wearing and selling the t-shirts in their respective communities.  They are a huge hit and 

seen often!  Definitely worth the $150! 



Q: I am having no luck with businesses.  Should/Can I ask other groups of people? (i.e. 

bowling league or personal friends/family) 

A:  Absolutely!  Ask anyone you feel comfortable with.  Even $10 can add up quite quickly.  

Q:  I RECEIVED AN ANSWER OF YES, BUT STILL HAVEN’T HEARD ANYTHING.  WHAT NOW?   

A: GO BACK!  CONTINUE TO CALL OR BE PRESENT UNTIL YOU ARE DONE.  Business 

owners/managers can forget (just like families) unless they have reminders.  You are not done 

until you have the form signed, the money, and the logo in vector format.  FOLLOW UP WITH 

YOUR BUSINESSES!!!  IT IS NOT THE COORDINATOR’S JOB! 

Q:  Can I post the information online and send it to people? 

A:  Posting the information online is not recommended.  Just throwing it out there is not the 

goal.  Contact those people.  A phone call or email is MUCH more personal and then, if need be, 

you can email the information to them.  Try to keep it as personal as possible.   

Q:  Who do they contact for more information or questions? (i.e. they are not sure if their 

logo format is acceptable and all they have is a PDF.  Or Uncle Joe wants change what he 

wrote for the lines on the banner.) 

A:  Peggy Ruby is available to answer questions if businesses have any.  Her information is on 

the letter. Feel free to highlight it, circle it, etc. or even put it in writing at the top of any of the 

information.    Jeanne Nolle is in charge of the financials and the fundraising coordinator, and 

Theresa Perenick can answer almost all questions of either of those two are not available.  

 


